	Quarter Report


Company Name:                                              Quarter Ending:                           Stock Watcher:

	1. Quarter Results: 

What was the % change in sales and EPS over the same quarter last year? What was the % change in the metrics specific to this company.  Is the company meeting our expectations on the SSG?  If not why not? (The press release or 10Q will provide the % change and some of the metrics. The conference call should provide the rest.)
	


	2. Hot List Items:

Hot List Items are positive or negative situations you are watching on this company. Other than Sales & EPS, did this quarter produce anything that would add, update or cause you to delete anything from your current hot list?  Are there any positive or negative situations brewing that could affect our return?    
	


	3. Management/Analyst Guidance:
Did management give any future guidance for sales or EPS on the conference call?  Is there any change in the guidance from Value Line, Yahoo or Morningstar from last quarter? (See Value Line Annual Rates box for sales & Earnings; see Yahoo’s 1- and 5-year EPS growth estimates; and read the latest Morningstar analysis for changes.)
	


	4. Changes to the SSG:

Are there any changes to the company or industry that would cause us to change our judgments? (News alerts and the conference call should shed some light.) List any changes to the SSG that you would recommend to the club, and why.
	


	5. Relevant News: 

Did anything meaningful come from the conference call, earnings report, or analyst reports or news articles? (Use the back of this form for overflow.)
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SALES - 21% change in revenue from same quarter last year





EPS - 17.4% growth from  $.89 to $1.05





NOV is meeting expectations on the SSG!!






























































The merger acquisition of Grant Pridco was very successful, without any negative financial circumstances.  The merger has placed NOV very competitively within the drill pipe and drill bit supply industry. Morningstar analysts believe NOV has 60% market share in the rig equipment industry and about 90% of all rigs have some NOV equipment on board.





The backlog for new rigs and equipment continues to grow significantly, representing 40% of NOV’s revenue this quarter.  Continued growth in the backlog assures strong and confident financial growth for NOV.








Management’s comment on future guidance is that they are “bullish” and very confident for future sales and earnings expecting sales/earnings higher than 30%


Valueline - sales = 25%; EPS = 38%


Yahoo - Growth Est 1yr = 33%; 5yr=23%


Morningstar - Predict strong revenue growth and expanding operating margins until 2012








none





See Overflow Notes





Morningstar Report - Morningstar is raising their fair value estimate from $96 to $99 per share because of continued strong levels of deep-water rig orders in addition to a surge in land rig orders








From the NOV Conference Call:





The NOV leadership is projecting great success in the future based upon:





1. Creating new Technical Colleges - A very important part of NOV’s mission is to maintain and service what they sell. They currently have 2 colleges and plan to build one in Singapore and one in Brazil





2. Developing products with new technology - Several new products have been created and now are being sold which makes them very competitive in supplying the best the industry has to offer.





3. Execution - They are continuing to build distribution sites worldwide for quick and efficient delivery and service. 


4. LEON - A state of the art pipe manufacturing system is being developed that will monitor pipe products through the entire life of the product: engineering, manufacture, coating, inspection, refacing, and rethreading.








