2023 1st_Quarterly report for _VISA_ (FY= Oct-Sept)

Date:
Feb 9, 2023
Percentage change in Sales from year ago quarter___12.4%_____________

Percentage change in Earnings per Share from year ago quarter___8.7%____________

Is company meeting our target sales & earnings estimates? yes
Pre-tax Profit on sales trend?   (up, even, down)  down slightly (but pre-tax profit still 61%)
Return on equity trends?  (up, even, down) up (43% for FY 2022)
Debt?  (up, even, down) up slightly  (38.7%)
Current PE is __32.2__(up)____.   

 Where does it fall in my estimated High/low range of PE's?_Higher
Signature PE =__30.4_______

Club cost basis for this stock is $63.52__.      Current price is __$230.20____(Feb 9, 2023)_
      (from latest valuation)

Current fair value:  Morningstar: $229_ CFRA:_$263 (12 mo target price, raised)__Value Line $181-$391 (18 mo target range, raised)
My SSG Total Return is ___9.2%___Projected Average Return is __8.3%________________

What will drive future growth
From Morningstar. Discussion: Brett Horn, CFA, Senior Equity Analyst, 

· Visa has commanding market share in a scalable industry. 

· There is still plenty of runway for growth in electronic payments, which surpassed cash payments on a global basis only a few years ago. 
· The scalable nature of the business should allow Visa to improve its already impressive margins.
(This) leads to sizable cost advantages for large payment networks… For the dominant payment networks with global footprints, such as Visa, the network effect and resulting cost advantage is strong enough to lead to a wide moat 
· (As of the end of 2021) Visa holds over 50% market share (by purchase volume) in the U.S., Europe, Latin America, and the Middle East/Africa. Visa also processes roughly twice as many transactions as its closest competitor, Mastercard. Simply put, Visa's position in the world of electronic payments is unparalleled. We don't believe that building a new network with a comparable size and reach is realistic over any foreseeable time line, and view Visa's position within the current global electronic payment infrastructure as essentially unassailable
· We expect some ongoing recovery (from the Pandemic)  in the near term (partially offset by the stronger dollar and the exit from Russia) and think the ongoing shift toward electronic payments will allow Visa to maintain strong growth rates over the next five years… We think that future growth will be increasingly driven by international markets, as emerging markets become a more meaningful engine for the business (*** Rating)
From CFRA. ‘All three growth engines (consumer payments, new flows, and value-added services) grew solidly, underscored by Visa Direct, which increased transactions by 39% (vs. 36% the quarter prior). Importantly, the setup for FY 23 (Sep.) remains favorable, with Russia-related impacts cresting in FQ2 (five-point headwind) and sequential declines in operating expenses providing a cushion for estimates, especially if transaction metrics hold steady and potential outbound travel upside with lifted restrictions in China. We remain bullish on V’s ability to manage its expense line without comprising future growth opportunities, allowing for above-average earnings growth.’ (Buy Rating)
From Q1 2023 Earnings Call, January 26, 2023  
Synopsis of Growth Diver Strategies for Visa:

Focus for value-added services is threefold. 

1. deepen client penetration of existing products; 
2. build and launch new solutions; and, 
3. expand geographically.
“CyberSource is a great example on all three areas of focus. First, on deepening client penetration of existing products. CyberSource's Decision Manager offering provides fraud capabilities to existing CyberSource clients and has experienced strong growth throughout the pandemic, more than doubling transactions in the last three years. In Q1, transactions utilizing Decision Manager grew in the low-teens year-over-year, demonstrating the continued demand for this solution even as we enter a post-pandemic environment.”
Other value-added services highlights this quarter include

1)  Our innovative dispute capability through Verifi, which saw nearly 40% growth in cases processed this quarter as we expanded globally with more than one-third of our cases from outside of North America. This rapid dispute resolution solution automatically resolves disputes between merchants and issuers through the acquirer rails, reducing the average time to resolve a dispute from 24 days to typically seconds. 
2) Tink, our open banking platform, continued to deepen and develop relationships across Europe. Tink recently signed a master agreement with BNP Paribas to be their main open banking and money movement services provider for millions of customers across Europe. Tink is already live with several businesses in the group. 3 million customers use Tink's money management, data enrichment, and transactions product at BNP Paribas Fortis in Belgium and BNL in Italy.
Additional comments:

Recommendation: Buy More _ ___, Hold__ _X______, Challenge with a better investment______, Sell___
