Q1_2012 Quarterly report for _Resmed___


Date:
Nov. 16, 2011
Percentage change in Sales from year ago quarter___11.6%_____________

Percentage change in Earnings per Share from year ago quarter__negative 8.3
Is company meeting our target sales & earnings estimates? Sales, yes; eps, no (11 Sales, 10 eps)
Pre-tax Profit on sales trend?   (up, even, down)
 up
Return on equity trends?  (up, even, down)

up

Debt?  (up, even, down)



down
Current PE is __19.8___.   

 Where does it fall in my estimated High/low range of PE's?Near the middle ( 23-15)
Signature PE =_________

Club cost basis for this stock is _$33.16_______.                  Current price is _$27.87_

      (from latest valuation)

Current fair value:  Morningstar:__$33_________         S&P:___$30.40 (12-month target of $31)
My SSG Total Return is __13.9___________Projected Average Return is 9.6_

What will drive future growth
Differentiating itself from competitors like Respironics through technically superior devices for helping patients breathe easier and avoid complications associated with sleep apnea.  Half of its sales are in U.S., half throughout Europe, Japan, and Australia.    More patients using their devices will provide a growth impetus.   
They now have a at-home sleep apnea testing kit that will open up the market to patients who had balked at costly, uncomfortable testing in a sleep lab.

Their devices have a record-keeping section that records compliance--how much the patient is using it --for determining insurance payments.
Recommend: Buy More ____, Hold__X_______, Challenge with a better investment______, Sell___
