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Results:  

· Earnings were up 24% on user & subscription growth.

· Net Income rose to $29.4 million ($.58/share) from $23.4 million ($.47/share) same period last year.

· Analyst est. was $.58/share

· Revenue increased 23% to $134.2 million from $108.9 million last year.

· Added 2,800 new users during Qtr. 

· As of Nov. 30, had 37,800 users, an 8% increase from 35,000 at beginning of Qtr.

· Subscription volume also grew.  Subscriptions increased $21.1 million & have grown $97.2 million over the past 12 months, a 22% increase.

· Client retention above 95%.

Hot List Items:

· Foreign exchange increased revenues by $400,000 and operating expenses by $900,000. It decreased income from operations by $500,000 and our operating margin by 50 basis points. EPS declined one penny from foreign exchange.

· To facilitate factoring currency into your understanding of historical and future results on an annual basis, FactSet currently has non-dollar expenses of $110 million partially offset by non-dollar revenues of $44 million. This translates to a net exposure of $66 million per year or $17 million per quarter.

· Over the last 12 months receivables have increased just 3% while subscriptions advanced 22% over the comparable period. At November 30th our DSO stands at an impressive 45 days.

· The full and successful upgrade to HP Integrity mainframes is scheduled to be completed in the second quarter. As a result, our system capacity will have expanded by 40% and the system speed will be 20% faster. The cost per Integrity mainframes is 35% less than an Alpha mainframe and the power consumption has been reduced by a third.

· When calibrating expenses it’s important to recognize the five following facts: One, 77% of FactSet’s revenues relate to buy-site clients and only 23% to sell-site firms. Two, our sell-site revenues are well diversified between equity research professionals and investment bankers. Three, performance with most investment banking groups has been very strong. Four, our products do not address the need of professionals involved in creating or trading credit-related instruments. As such, revenue exposure is very low in the area of the bank that is enduring the greatest level of turmoil. Five, there is a potential to see liquidity shift out of the credit markets into the equity markets which plays to our core product strength.

· Peter Appert – Goldman Sachs

· Okay. The pace of buy-back activity, you’ve been pretty aggressive. What should we be anticipating over the course of the next 12 months in that regard? 

· Peter Walsh

· Thanks, Peter. It’s Peter. Yeah, we purchased, we deployed 105 million over the last 20, over the last 12 months that we repurchased shares. For a company that has $171 million cash, no debt, and is generating more than $100 million of free cash flow a year, unless we become more aquisitional we’ll deploy our cash either in the form of dividends or repurchases in order to avoid a drag on return of capital. 

Outlook:

· The projected revenue range for Q2 is $137 million to $141 million (17.8%). Operating margins are expected to range between 30.5% and 32.5%. This operating margin guidance holds currencies constant from Q1 and assumes no change in the expected outcome of performance-based stock options.

· Yahoo – 19.2%, Reuters – 18.33% 

