	Quarter Report


Company Name:                                              Quarter Ending:                    Stock Watcher:

	1. Quarter Results: 

What was the % change in sales and EPS over the same quarter last year? What was the % change in the metrics specific to this company.  Is the company meeting our expectations on the SSG?  If not why not? (The press release or 10Q will provide the % change and some of the metrics. The conference call should provide the rest.)
	




	2. Hot List Items:

Hot List Items are positive or negative situations you are watching on this company. Other than Sales & EPS, did this quarter produce anything that would add, update or cause you to delete anything from your current hot list?  Are there any positive or negative situations brewing that could affect our return?    
	



	3. Management/Analyst Guidance:
Did management give any future guidance for sales or EPS on the conference call?  Is there any change in the guidance from Value Line, Yahoo or Morningstar from last quarter? (See Value Line Annual Rates box for sales & Earnings; see Yahoo’s 1- and 5-year EPS growth estimates; and read the latest Morningstar analysis for changes.)
	


	4. Changes to the SSG:

Are there any changes to the company or industry that would cause us to change our judgments? (News alerts and the conference call should shed some light.) List any changes to the SSG that you would recommend to the club, and why.
	


	5. Relevant News: 

Did anything meaningful come from the conference call, earnings report, or analyst reports or news articles? (Use the back of this form for overflow.)
	


	Overflow Notes: (Please number them based on sections on page one:

	3.       

Stock Central Stats
	


	3.

MorningStar Analyst


	Brady Lemos believes that a rebound in the domestic housing market will take longer than anticipated. They are confident though with the long-term sales growth and profitability projections that have been determined for Lowes. It is significant that Lowe's was able to increase its gross margin to 34.6% from last year’s34.5%. But because of fixed costs (such as salaries and marketing) that increased at a quicker pace than sales, the operating margin decreased from 11% to 9.7%.
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BIG DOWNTURN in the 4th Quarter 2007


compared to 4th Quarter of 2006


1. Sales - $10.4 billion = 0.3% decrease


2. EPS - .28 cents  = 30% decrease 


3. Net Earnings = $408 million = 33.4% decrease


4. Comparable Store Sales = 7.6% decrease





Annual Metrics


1. Sales - $48.3 billion = 2.9% increase from 2006 


2. EPS - $1.86 = 6.5% decrease from 2006


3. Comparable Store Sales = 5.1 decrease from 2006





















































Negative Situations


1. Decrease of home sales   


2. Falling home prices


3. Bad mortgage markets


4. Low consumer access to capital


5. low sentiment to home improvement purchases


Positive Situations


1. Stimulus package from govt.


2. Federal tax rate cuts


3. Small ticket purchases are on an increase


4. The trough of the downturn is expected to come 3rd quarter 08


5. Full recovery will begin 1st Quarter of 2009





Some analysts predict these conditions will last a couple yrs





1. Industry sales will continue to remain soft the next several quarters


       - planning a 3% increase in sales growth the 1st quarter 08


2. 120 new stores (8% square footage growth) is planned for 2008


3. Comparable store sales will decline 5% to 6%


4. Diluted EPS is expected to be $1.50 -$1.58 for 2008


5. Gross profit margin is expected to increase





Changed Estimated Future Sales Growth = 8%


Changed Estimated Future Earnings Per Share = 8%


Changed High PE to 22.4


Changed Low PE to 12.0





1. LOWES plans to build 2400 - 2500 stores total


2. No repurchase of shares planned for 2008. Cash will be used to pay down debt, build new stores and pay dividends.


3. Electrolux will be added to merchandise available at LOWES


4. LOWES has maintained a solid, profitable market share over its key competitors during this economic downturn


5. Florida, Gulf Coast and California did exceptionally poor. But 25 stores had double-digit earnings














Quality index - 2.6 - This company appears not to meet one or more of our quality requirements at this time.


Mood Indicator - Investor interest in this company has COOLED


Buy Price - Fundamentals don't justify a purchase at this time.


















































Portfolio Grade = D		Analyst Earnings Revisions = C


Quant. Grade = D		Cash Flow = D


Fund. Grade = D		Return on Equity = B


Sales Grwth =D


Op. Margin Grwth = D


Earnings Grwth  =C


Earnings Momentum =B


Earnings Surprises = B





Financial Strength  = A+


Stock Price Stability = 75


Price Growth Persistence = 60


Earnings Predictability =  95














